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How Versina manages multi-company
GO sales in one producer workflow
Versina uses Soldera to manage GO sales, monthly production
declarations, registry monitoring, and commercial control across a
Lithuanian renewable portfolio.

8 companies
Created, connected and
permissioned correctly
across the portfolio.

Monthly
declarations
Production declarations and
registry flows move through
a repeatable process.

Commercial
control
GO sales stay flexible
around future PPA
decisions.
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Eight companies, one workspace

01 Where it started: Versina came to Soldera with installed capacity spread
across multiple wind parks and related companies.

02 The friction: Versina had certificates to sell, but some future production needed
to stay flexible because Versina tenders its PPAs annually.

03 How Soldera helped: Soldera set Versina up as a portfolio workflow: eight
companies created, connected and permissioned correctly, with registry
monitoring and monthly production declarations brought into one repeatable
process.

04 The outcome: Versina now has its own commercial rules, visibility over
production declaration and issuance status, and no longer relies on a web of
registry exports, emails and internal trackers.

“GO market prices are uncertain, so
having visibility over our portfolio is
critical.”

GEDIMINAS BANYS
CEO AT VERSINA

“Versina's example is a perfect case
study for the kind of work we do best.”

ARTURAS ZATULINAS
HEAD OF BUSINESS DEVELOPMENT AT
SOLDERA


